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Item 2.02. Results of Operations and Financial Condition.

On April 25, 2024, Sonic Automotive, Inc. (the “Company”) issued a press release announcing its financial results for its fiscal first quarter ended March 31, 2024 (the
“Earnings Press Release™). A copy of the Earnings Press Release is attached hereto as Exhibit 99.1 and a copy of the earnings call presentation materials is attached hereto as
Exhibit 99.2.

Item 7.01. Regulation FD Disclosure.
On April 25, 2024, in the Earnings Press Release, the Company announced the approval of a quarterly cash dividend.

Item 9.01. Financial Statements and Exhibits.

(d) Exhibits.

Exhibit
No. Description
99.1 Press Release of Sonic Automotive, Inc., dated April 25, 2024.
99.2 Earnings Call Presentation Materials.
104 Cover Page Interactive Data File (embedded within the Inline XBRL document).

The information in this Current Report on Form 8-K, including Exhibits 99.1 and 99.2 attached hereto, is being furnished and shall not be deemed to be “filed” for
purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be deemed to
be incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act, except as shall be expressly set forth by specific reference in any
such filing.



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.

SONIC AUTOMOTIVE, INC.

April 25, 2024 By: /s/ STEPHEN K. COSS

Stephen K. Coss
Senior Vice President and General Counsel



Exhibit 99.1

Sonic Automotive Reports First Quarter Financial Results

EchoPark Segment Achieved All-Time Record Quarterly Adjusted EBITDA¥* in the First Quarter of 2024, Exceeding Previously Stated Target of Breakeven Adjusted EBITDA*
in the First Quarter

CHARLOTTE, N.C. — April 25, 2024 — Sonic Automotive, Inc. (“Sonic Automotive,” “Sonic,” the “Company,” "we," "us" or "our") NYSE:SAH), one of the nation’s largest

automotive retailers, today reported financial results for the first quarter ended March 31, 2024.

First Quarter 2024 Financial Summary

e Total revenues of $3.4 billion, down 3% year-over-year; total gross profit of $536.2 million, down 3%year-over-year
*  Reported net income of $42.0 million, down 12% year-over-year ($1.20 earnings per diluted share, down 7% year-over-year)
= Reported net income includes the effects of a $2.2 million pre-tax charge related to accelerated equity compensation vesting and a $1.0 million pre-tax
impairment charge in the Franchised Dealerships Segment, a $4.2 million pre-tax charge related to the previously announced closure of the remaining
Northwest Motorsport stores in the EchoPark Segment; offset partially by a $1.9 million tax benefit on the above charges
= Excluding these items, adjusted net income* was $47.5 million, down 3% year-over-year ($1.36 adjusted earnings per diluted share*, up 2% year-over-year)
e Total reported selling, general and administrative (“SG&A”) expenses as a percentage of gross profit of 73.1% (71.1% on a Franchised Dealerships Segment basis,
86.6% on an EchoPark Segment basis, and 104.8% on a Powersports Segment basis)
= Total adjusted SG&A expenses as a percentage of gross profit* of 72.0% (70.7% on a Franchised Dealerships Segment basis, 78.6% on an EchoPark Segment
basis, and 104.8% on a Powersports Segment basis)
e EchoPark Segment revenues of $559.4 million, down 14% year-over-year, record first quarter EchoPark Segment total gross profit of $52.6 million, up 34% year-over-
year; EchoPark Segment retail used vehicle unit sales volume of 17,981, down 10% year-over-year
*  Reported EchoPark Segment loss of $2.9 million and adjusted EchoPark Segment income* of $1.3 million
e All-time record quarterly EchoPark Segment adjusted EBITDA* of $7.3 million, up 120% year-over-year
*  Exceeded previously issued target for an expected return to breakeven EchoPark Segment adjusted EBITDA* in the first quarter of 2024
*  Excluding closed stores, EchoPark Segment adjusted EBITDA* was 89.4 million, a 142% improvement year-over-year
*  During the first quarter, Sonic repurchased approximately 0.5 million shares of its Class A Common Stock for an aggregate purchase price of approximately $27.0

million

* Represents a non-GAAP financial measure - please refer to the discussion and reconciliation of non-GAAP financial measures below.



Commentary
David Smith, Chairman and Chief Executive Officer of Sonic Automotive, stated, “We are proud of our team’s performance in the first quarter, with our diversified business

model and commitment to returning capital to stockholders driving year-over-year growth in adjusted earnings per share* despite the continued normalization of new vehicle
margins in our franchised dealerships segment. During the quarter, our EchoPark Segment results exceeded our previously communicated target for breakeven adjusted
EBITDA*, and we are excited to report all-time record quarterly EchoPark Segment adjusted EBITDA* for the first quarter. We remain confident that we have the right

strategy, the right people, and the right culture to continue to grow our diversified business and create long-term value for our stakeholders.”

Jeff Dyke, President of Sonic Automotive, commented, “Our EchoPark results in the first quarter demonstrate our team's valuable industry experience and the adaptability of
our innovative EchoPark model, and validate the difficult decisions we made to right-size our EchoPark footprint over the last several quarters. Based on recent trends and our
outlook for gradual improvement in the used vehicle market going forward, we remain confident in our ability to maintain positive quarterly EchoPark Segment adjusted
EBITDA¥* for the remainder of 2024, driving significant year-over-year improvement in the EchoPark Segment to help mitigate the continuing effects of margin normalization

in our Franchised Dealerships Segment.”

Heath Byrd, Chief Financial Officer of Sonic Automotive, added, “Our diversified cash flow streams continued to benefit our overall financial position in the first quarter. As of
March 31, 2024, we had $847 million of total liquidity, including $335 million in cash and floor plan deposits on hand. We believe we remain well-positioned to adapt to

evolving market conditions and position the Company for success in 2024 and beyond.”

First Quarter 2024 Segment Highlights
The financial measures discussed below are results for the first quarter of 2024 with comparisons made to the first quarter of 2023, unless otherwise noted.
*  Franchised Dealerships Segment operating results include:
+  Same store revenues up 1%; same store gross profit down 5%
+  Same store retail new vehicle unit sales volume up 5%; same store retail new vehicle gross profit per unit down 32%, to $3,716
*  Same store retail used vehicle unit sales volume up 4%; same store retail used vehicle gross profit per unit down 3%, to $1,585
*  Same store parts, service and collision repair (“Fixed Operations”) gross profit up 6%; same store customer pay gross profit up 6%; same store warranty gross
profit up 13%; same store Fixed Operations gross profit margin up 70 basis points, to 50.1%
+  Same store finance and insurance ("F&I") gross profit up 3%; same store F&I gross profit per retail unit of $2,350, down 1%
*  On a trailing quarter cost of sales basis, the Franchised Dealerships Segment had 50 days’ supply of new vehicle inventory (including in-transit) and 28 days’
supply of used vehicle inventory
*  EchoPark Segment operating results include:
*  Revenues of $559.4 million, down 14%; gross profit of $52.6 million, up 34%

o On a same market basis (which excludes closed stores), revenues were up 11% and gross profit was up 79%



*  Retail used vehicle unit sales volume of 17,981, down 10%
o On a same market basis (which excludes closed stores), retail used vehicle unit sales volume was up 13%
*  Reported segment loss of $2.9 million, adjusted segment income* of $1.3 million, and adjusted EBITDA* of $7.3 million
*  Reported segment loss includes $5.9 million loss related to closed stores (closed stores represent a $2.2 million loss on an adjusted segment loss*
basis and a $2.1 million loss on an adjusted EBITDA* basis)
»  Excluding closed stores, reported segment income was $1.3 million, adjusted segment income* was $3.5 million, and adjusted EBITDA* was $9.4
million
*  On a trailing quarter cost of sales basis, the EchoPark Segment had 36 days’ supply of used vehicle inventory
*  Powersports Segment operating results include:
*  Revenues of $27.7 million, down 19%; gross profit of $7.8 million, down 20%
*  Segment loss of $2.3 million and adjusted EBITDA* loss of $0.8 million
»  First quarter Powersports Segment adjusted EBITDA* loss reflects the seasonality of this business and was in line with our previously communicated

expectation for near breakeven adjusted EBITDA*

* Represents a non-GAAP financial measure - please refer to the discussion and reconciliation of non-GAAP financial measures below.

Dividend
Sonic’s Board of Directors approved a quarterly cash dividend of $0.30 per share, payable on July 15, 2024 to all stockholders of record on June 14, 2024.

First Quarter 2024 Earnings Conference Call

Senior management will hold a conference call today at 11:00 A.M. (Eastern). Investor presentation and earnings press release materials will be accessible beginning prior to

the conference call on the Company’s website at ir.sonicautomotive.com.

To access the live webcast of the conference call, please go toir.sonicautomotive.com and select the webcast link at the top of the page. For telephone access to this conference
call, please dial (877) 407-8289 (domestic) or +1 (201) 689-8341 (international) and ask to be connected to the Sonic Automotive First Quarter 2024 Earnings Conference Call.
Dial-in access remains available throughout the live call; however, to ensure you are connected for the full call we suggest dialing in at least 10 minutes before the start of the

call. A webcast replay will be available following the call for 14 days at ir.sonicautomotive.com.

About Sonic Automotive

Sonic Automotive, Inc., a Fortune 500 company based in Charlotte, North Carolina, is on a quest to become the most valuable diversified automotive retail and service brand in
America. Our Company culture thrives on creating, innovating, and providing industry-leading guest experiences, driven by strategic investments in technology, teammates, and
ideas that ultimately fulfill ownership dreams, enrich lives, and deliver happiness to our guests and teammates. As one of the largest automotive and powersports retailers in
America, we are committed to delivering on this goal while pursuing expansive growth and taking progressive measures to be the leader in these categories. Our new platforms,
programs, and people are set to drive the next generation of automotive and powersports experiences. More information about Sonic Automotive can be found at

www.sonicautomotive.com and ir.sonicautomotive.com.



About EchoPark Automotive

EchoPark Automotive is one of the most comprehensive retailers of nearly new pre-owned vehicles in America today. Our unique business model offers a best-in-class
shopping and utilizes one of the most innovative technology-enabled sales strategies in our industry. Our approach provides a personalized and proven guest-centric buying
process that consistently delivers award-winning guest experiences and superior value to car buyers nationwide, with savings of up to $3,000 versus the competition. Consumers
have responded by putting EchoPark among the top national pre-owned vehicle retailers in products, sales, and service, while receiving the 2023 Consumer Satisfaction Award
from DealerRater. EchoPark’s mission is in the name: Every Car, Happy Owner. This drives the experience for guests and differentiates EchoPark from the competition. More

information about EchoPark Automotive can be found at www.echopark.com.

Forward-Looking Statements

Included herein are forward-looking statements, including statements regarding anticipated future EchoPark profitability and anticipated future EchoPark adjusted EBITDA.
There are many factors that affect management’s views about future events and trends of the Company’s business. These factors involve risks and uncertainties that could cause
actual results or trends to differ materially from management’s views, including, without limitation, economic conditions in the markets in which we operate, supply chain
disruptions and manufacturing delays, labor shortages, the impacts of inflation and increases in interest rates, new and used vehicle industry sales volume, future levels of
consumer demand for new and used vehicles, anticipated future growth in each of our operating segments, the success of our operational strategies, the rate and timing of
overall economic expansion or contraction, the integration of recent or future acquisitions, and the risk factors described in the Company’s Annual Report on Form 10-K for the
year ended December 31, 2023 and other reports and information filed with the United States Securities and Exchange Commission (the “SEC”). The Company does not

undertake any obligation to update forward-looking information, except as required under federal securities laws and the rules and regulations of the SEC.

Non-GAAP Financial Measures

This press release and the attached financial tables contain certain non-GAAP financial measures as defined under SEC rules, such as adjusted net income, adjusted earnings
per diluted share, adjusted SG&A expenses as a percentage of gross profit, adjusted segment income, and adjusted EBITDA. As required by SEC rules, the Company has
provided reconciliations of these non-GAAP financial measures to the most directly comparable GAAP financial measures in the schedules included in this press release. The
Company believes that these non-GAAP financial measures improve the transparency of the Company’s disclosures and provide a meaningful presentation of the Company’s

results.

Company Contacts
Investor Inquiries:

Heath Byrd, Executive Vice President and Chief Financial Officer
Danny Wieland, Vice President, Investor Relations & Financial Reporting
ir@sonicautomotive.com

Press Inquiries:
Sonic Automotive Media Relations
media.relations@sonicautomotive.com



Sonic Automotive, Inc.
Results of Operations (Unaudited)
Results of Operations - Consolidated

Three Months Ended March 31, Better / (Worse)
2024 2023 % Change
(In millions, except per share amounts)
Revenues:
Retail new vehicles $ 1,4558 $ 1,442.8 1 %
Fleet new vehicles 19.6 18.8 4 %
Total new vehicles 1,475.4 1,461.6 1 %
Used vehicles 1,215.6 1,344.9 (10) %
Wholesale vehicles 71.3 85.6 (10) %
Total vehicles 2,768.3 2,892.1 4 %
Parts, service and collision repair 446.7 430.5 4 %
Finance, insurance and other, net 169.0 168.6 — %
Total revenues 3,384.0 3,491.2 3) %
Cost of sales:
Retail new vehicles (1,359.4) (1,304.7) “4) %
Fleet new vehicles (18.9) (17.9) 6) %
Total new vehicles (1,378.3) (1,322.6) ) %
Used vehicles (1,168.6) (1,314.9) 11 %
Wholesale vehicles (78.1) (82.6) 5%
Total vehicles (2,625.0) (2,720.1) 3%
Parts, service and collision repair (222.8) (217.6) 2) %
Total cost of sales (2,847.8) (2,937.7) 3 %
Gross profit 536.2 553.5 3) %
Selling, general and administrative expenses (392.2) (412.8) 5%
Impairment charges (1.0) — (100) %
Depreciation and amortization (36.3) (34.3) (6) %
Operating income (loss) 106.7 106.4 — %
Other income (expense):
Interest expense, floor plan (20.3) (14.6) (39) %
Interest expense, other, net (29.0) (28.4) 2) %
Other income (expense), net 0.1 0.2 (50) %
Total other income (expense) (49.2) (42.8) (15) %
Income (loss) before taxes 57.5 63.6 (10) %
Provision for income taxes - benefit (expense) (15.5) (15.9) 3 %
Net income (loss) $ 420 $ 47.7 (12) %
Basic earnings (loss) per common share $ 124§ 1.33 (7) %
Basic weighted-average common shares outstanding 34.0 35.9 5%
Diluted earnings (loss) per common share $ 120 8§ 1.29 (7) %
Diluted weighted-average common shares outstanding 349 36.9 5%

Dividends declared per common share $ 030 $ 0.28 7 %



Franchised Dealerships Segment - Reported

Revenues:
Retail new vehicles
Fleet new vehicles
Total new vehicles
Used vehicles
Wholesale vehicles
Total vehicles
Parts, service and collision repair
Finance, insurance and other, net
Total revenues
Gross Profit:
Retail new vehicles
Fleet new vehicles
Total new vehicles
Used vehicles
‘Wholesale vehicles
Total vehicles
Parts, service and collision repair
Finance, insurance and other, net
Total gross profit
Selling, general and administrative expenses
Impairment charges
Depreciation and amortization
Operating income (loss)
Other income (expense):
Interest expense, floor plan
Interest expense, other, net
Other income (expense), net
Total other income (expense)
Income (loss) before taxes
Add: Impairment charges
Segment income (loss)

Unit Sales Volume:
Retail new vehicles
Fleet new vehicles
Total new vehicles
Used vehicles
‘Wholesale vehicles
Retail new & used vehicles
Used-to-New Ratio

Gross Profit Per Unit:
Retail new vehicles
Fleet new vehicles
New vehicles
Used vehicles
Finance, insurance and other, net

Three Months Ended March 31,

Better / (Worse)

(In millions, except unit and per unit data)

$ 14399 $ 1,421.0
19.6 18.8

1,459.5 1,439.8

729.3 767.6

48.6 58.4

22374 2,265.8

439.9 4238

119.6 117.1

2,796.9 2,806.7

94.1 134.0

0.7 0.9

94.8 134.9

40.8 40.8

0.2) 1.9

135.4 177.6

220.8 209.6

119.6 117.1

475.8 504.3
(338.5) (331.2)

(1.0) —
(29.8) (26.5)

106.5 146.6
(16.0) 9.9)
(27.8) (26.9)
(43.8) (36.8)

62.7 109.8

1.0 —

$ 637 $ 109.8
25,297 24,539

379 441

25,676 24,980

25,666 25,107

5,105 5,483

50,963 49,646

1.01 1.02

$ 3722 $ 5,463
$ 1,706 $ 2,020
$ 3,692 $ 5,402
$ 1,592 $ 1,626
$ 2348 $ 2,360

1%
4 %
1%
5)%

aN%

()%
4%
2 %
— %

(30)%
22)%
(30)%
— %
111)%
24)%
5%
2%
©6)%
@%
(100) %
12)%
Q@N%

(62)%
3)%
— %
(19)%
(43)%
100 %
42)%

3%
(14)%
3%
2%
N %
3%
1) %

(32)%
(16)%
(32)%
@)%
)%

Note: Reported Franchised Dealerships Segment results include (i) same store results from the “Franchised Dealerships Segment - Same Store” table below and (ii) the effects of acquisitions, open points,
dispositions and holding company impacts for the periods reported. All currently operating franchised dealership stores are included within the same store group as of the first full month following the first

anniversary of the store’s opening or acquisition.



Franchised Dealerships Segment - Same Store

Revenues:

Retail new vehicles

Fleet new vehicles
Total new vehicles

Used vehicles

Wholesale vehicles
Total vehicles

Parts, service and collision repair

Finance, insurance and other, net
Total revenues

Gross Profit:

Retail new vehicles

Fleet new vehicles
Total new vehicles

Used vehicles

‘Wholesale vehicles
Total vehicles

Parts, service and collision repair

Finance, insurance and other, net
Total gross profit

Unit Sales Volume:
Retail new vehicles
Fleet new vehicles
Total new vehicles
Used vehicles
Wholesale vehicles
Retail new & used vehicles
Used-to-New Ratio

Gross Profit Per Unit:
Retail new vehicles
Fleet new vehicles
New vehicles
Used vehicles
Finance, insurance and other, net

Three Months Ended March 31, Better / (Worse)
2024 2023 % Change
(In millions, except unit and per unit data)
$ 14355 $ 1,398.8 3%
19.6 18.9 4%
1,455.1 1,417.7 3%
726.0 753.9 )%
48.4 57.6 (16)%
2,229.5 PA2RO%) — %
438.6 417.8 5%
119.3 1153 3%
2,787.4 2,762.3 1%
93.7 132.3 (29)%
0.7 0.9 22)%
94.4 1332 (29)%
40.5 40.1 1%
0.2) 1.8 (11 %
134.7 175.1 (23)%
219.6 206.3 6 %
119.3 115.3 3%
$ 4736 S 496.7 5)%
25,225 24,053 5%
379 441 (14)%
25,604 24,494 5%
25,552 24,601 4%
5,004 5,389 5)%
50,777 48,654 4%
1.01 1.02 1%
$ 3,716 $ 5,499 (32)%
$ 1,706 $ 2,020 (16) %
$ 3,686 $ 5,437 (32)%
$ 1,585 $ 1,631 3)%
$ 2350 $ 2,370 )%

Note: All currently operating franchised dealership stores are included within the same store group as of the first full month following the first anniversary of the store’s opening or acquisition.



EchoPark Segment - Reported

Revenues:
Retail new vehicles
Used vehicles
‘Wholesale vehicles
Total vehicles
Finance, insurance and other, net
Total revenues
Gross Profit:
Retail new vehicles
Used vehicles
Wholesale vehicles
Total vehicles
Finance, insurance and other, net
Total gross profit
Selling, general and administrative expenses
Impairment charges
Depreciation and amortization
Operating income (loss)
Other income (expense):
Interest expense, floor plan
Interest expense, other, net
Other income (expense), net
Total other income (expense)
Income (loss) before taxes
Add: Impairment charges
Segment income (loss)

Unit Sales Volume:
Retail new vehicles
Used vehicles
Wholesale vehicles

Gross Profit Per Unit:
Total used vehicle and F&I

Three Months Ended March 31, Better / (Worse)

2024 2023 % Change

(In millions, except unit and per unit data)

— s 1.0 (100) %
4829 5725 (16) %
28.6 27.0 6 %
5115 600.5 (15) %
479 50.0 ) %
559.4 650.5 (14) %
— 0.1 (100) %
53 (11.8) 145 %
(0.6) 1.1 (155) %
47 (10.6) 144 %
479 50.0 4) %
52.6 39.4 34 %
(45.6) (73.8) 38 %
— — — %
(5.5) (7.0) 21 %
15 (41.4) 104 %
(3.8) (4.6) 17 %
0.7) (0.9) 22 %
0.1 0.1 — %
(4.4) (5.4) 19 %
(2.9) (46.8) 94 %
— — — %
(29 S (46.8) 94 %
— 11 (100) %
17,981 19,980 (10) %
2,994 2,916 3%

2955 $ 1,906 55 %



EchoPark Segment - Same Market

Revenues:
Used vehicles
Wholesale vehicles
Total vehicles
Finance, insurance and other, net
Total revenues
Gross Profit:
Used vehicles
Wholesale vehicles
Total vehicles
Finance, insurance and other, net
Total gross profit

Unit Sales Volume:
Used vehicles
‘Wholesale vehicles

Gross Profit Per Unit:
Total used vehicle and F&I

Three Months Ended March 31,

2024

Better / (Worse)

(In millions, except unit and per unit data)

4732 $ 433.7
25.5 17.9
498.7 451.6
475 383
546.2 489.9
5.6 9.8)
0.1 12
5.7 (8.6)
475 383
532§ 29.7
17,618 15,551
2,785 2,119
3018 § 1,833

42

24
11

157

92)

166
24
79

13
31

65

Note: All currently operating EchoPark stores in a local geographic market are included within the same market group as of the first full month following the first anniversary of the market's opening.

%
%
%
%
%

%
%
%
%
%

%
%

%



Powersports Segment - Reported

Revenues:
Retail new vehicles
Used vehicles
Wholesale vehicles
Total vehicles
Parts, service and collision repair
Finance, insurance and other, net
Total revenues
Gross Profit:
Retail new vehicles
Used vehicles
Wholesale vehicles
Total vehicles
Parts, service and collision repair
Finance, insurance and other, net
Total gross profit
Selling, general and administrative expenses
Depreciation and amortization
Operating income (loss)
Other income (expense):
Interest expense, floor plan
Interest expense, other, net
Other income (expense), net
Total other income (expense)
Income (loss) before taxes
Add: Impairment charges
Segment income (loss)

Unit Sales Volume:
Retail new vehicles
Used vehicles
‘Wholesale vehicles

Gross Profit Per Unit:
Retail new vehicles
Used vehicles
Finance, insurance and other, net

Three Months Ended March 31,

2024

Better / (Worse)

(In millions, except unit and per unit data)

$ 159 § 20.8
3.4 48

0.1 0.2

19.4 25.8

6.8 6.7

1.5 1.5

27.7 34.0

2.3 4.0

0.9 1.0

32 5.0

3.1 3.3

1.5 1.5

7.8 9.8
8.1) (7.8)
(1.0) (0.8)

(1.3) 1.2
0.5) (0.1)
(0.5) (0.6)

— 0.1
(1.0) (0.6)

(2.3) 0.6

$ 23) $ 0.6
845 1,107

409 444

13 7

$ 2,676 $ 3,573
$ 2,185 § 2,328
$ 1,197 § 980

(24) %
29) %
(50) %
25)%

1%
— %
(19) %

43)%
(10) %
— %
(36) %
©6) %
— %
(20) %
) %
(25)%
(208) %

(400) %
17 %
(100) %
(67) %
(483) %
— %
(483) %

(24) %
8) %
86 %

25)%
©6) %
2 %



Powersports Segment - Same Store

Revenues:
Retail new vehicles
Used vehicles
Wholesale vehicles
Total vehicles
Parts, service and collision repair
Finance, insurance and other, net
Total revenues
Gross Profit:
Retail new vehicles
Used vehicles
Wholesale vehicles
Total vehicles
Parts, service and collision repair
Finance, insurance and other, net

Total gross profit

Unit Sales Volume:
Retail new vehicles
Used vehicles
‘Wholesale vehicles
Retail new & used vehicles
Used-to-New Ratio

Gross Profit Per Unit:
Retail new vehicles
Used vehicles
Finance, insurance and other, net

Three Months Ended March 31, Better / (Worse)
2024 2023 % Change
(In millions, except unit and per unit data)
$ 153§ 20.6 (26) %
2.7 4.3 37) %
0.3 0.1 200 %
18.3 25.0 27) %
6.1 6.4 5) %
1.4 1.5 (7) %
25.8 329 (22) %
2.1 39 (46) %
0.7 0.9 22) %
0.1 (0.1) 200 %
29 4.7 (38) %
2.8 32 (13) %
1.4 1.5 (7) %
$ 71§ 9.4 (24) %
828 1,100 (25) %
336 401 (16) %
10 6 67 %
1,164 1,501 22) %
0.41 0.36 14 %
$ 2,553 § 3,549 (28) %
$ 2,202 § 2,274 3) %
$ 1,225 § 981 25 %

Note: All currently operating powersports stores are included within the same store group as of the first full month following the first anniversary of the store’s opening or acquisition.



Non-GAAP Reconciliation - Consolidated - SG&A Expenses

Reported:
Compensation
Advertising
Rent
Other
Total SG&A expenses
Adjustments:
Closed store accrued expenses
Severance and long-term compensation charges
Total SG&A adjustments
Adjusted:
Total adjusted SG&A expenses

Reported:
SG&A expenses as a % of gross profit:
Compensation
Advertising
Rent
Other
Total SG&A expenses as a % of gross profit
Adjustments:
Closed store accrued expenses
Severance and long-term compensation charges
Total effect of adjustments
Adjusted:
Total adjusted SG&A expenses as a % of gross profit

Three Months Ended March 31, Better / (Worse)
2024 2023 Change % Change
(In millions)
247.3 258.8 $ 11.5 4 %
22.3 26.1 3.8 15 %
9.3 11.3 2.0 18 %
113.3 116.6 33 3 %
3922 412.8 $ 20.6 5 9%
2.1 —
(4.3) (2.0)
(6.4) (2.0)
385.8 410.8 $ 25.0 6 %
46.1 % 46.7 % 60  bps
42% 4.7 % 50 bps
1.7 % 2.0 % 30 bps
21.1 % 212 % 10  bps
73.1 % 74.6 % 150  bps
(0.4)% —%
(0.7)% (0.4)%
(1.1)% (0.4)%
72.0 % 742 % 220 bps




Non-GAAP Reconciliation - Franchised Dealerships Segment - SG&A Expenses

Reported:
Compensation
Advertising
Rent
Other
Total SG&A expenses
Adjustments:
Long-term compensation charges
Total SG&A adjustments
Adjusted:
Total adjusted SG&A expenses

Reported:
SG&A expenses as a % of gross profit:
Compensation
Advertising
Rent
Other
Total SG&A expenses as a % of gross profit
Adjustments:
Long-term compensation charges
Total effect of adjustments
Adjusted:

Total adjusted SG&A expenses as a % of gross profit

Three Months Ended March 31, Better / (Worse)
2024 2023 Change % Change
(In millions)
216.5 213.8 $ 2.7) 1) %
15.3 9.9 (5.4) (55) %
10.1 10.2 0.1 1 %
96.6 97.3 0.7 1 %
338.5 331.2 $ (7.3) ) %
(2.2) —
(2.2) —
336.3 331.2 $ (5.1) 2) %
45.5% 42.4% (310) bps
32% 2.0 % (120) bps
2.1 % 2.0 % (10) bps
20.3 % 19.3 % (100) bps
71.1 % 65.7 % (540) bps
(0.4)% — %
(0.4)% —%
70.7 % 65.7 % (500) bps




Non-GAAP Reconciliation - EchoPark Segment - SG&A Expenses

Reported:
Compensation
Advertising
Rent
Other

Total SG&A expenses
Adjustments:
Closed store accrued expenses
Severance and long-term compensation charges
Total SG&A adjustments
Adjusted:

Total adjusted SG&A expenses

Reported:
SG&A expenses as a % of gross profit:
Compensation
Advertising
Rent
Other
Total SG&A expenses as a % of gross profit
Adjustments:
Closed store accrued expenses
Severance and long-term compensation charges
Total effect of adjustments
Adjusted:

Total adjusted SG&A expenses as a % of gross profit

Three Months Ended March 31, Better / (Worse)
2024 2023 Change % Change
(In millions)
252 39.7 14.5 37 %
6.6 15.8 9.2 58 %
(0.8) 1.1 1.9 173 %
14.6 17.2 2.6 15 %
45.6 73.8 28.2 38 %
2.1) —
2.1) (2.0)
4.2) (2.0)
41.4 71.8 30.4 42 %
47.8% 100.6 % 5,280 bps
12.6 % 40.0 % 2,740 bps
(1.4)% 2.7 % 410 bps
27.6 % 43.9 % 1,630 bps
86.6 % 187.2 % 10,060 bps
(4.0)% —%
(4.0)% (5.1)%
(8.0)% (5.1)%
78.6 % 182.1 % 10,350 bps




Non-GAAP Reconciliation - Powersports Segment - SG&A Expenses

Three Months Ended March 31, Better / (Worse)
2024 2023 Change % Change
(In millions)
Reported:
Compensation $ 5.6 $ 5.3 $ (0.3) ©6) %
Advertising 0.4 0.4 — — %
Rent — — — — %
Other 2.1 2.1 — — %
Total SG&A expenses $ 8.1 $ 7.8 $ (0.3) @ %
Reported:
SG&A expenses as a % of gross profit:
Compensation 72.7% 53.9% (1,880) bps
Advertising 51 % 42 % (90) bps
Rent 0.4 % 0.4 % — bps
Other 26.6 % 21.6 % (500) bps
Total SG&A expenses as a % of gross profit 104.8 % 80.1 % (2,470) bps




Non-GAAP Reconciliation - Franchised Dealerships Segment - Income (Loss) Before Taxes and Segment Income (Loss)

Three Months Ended March 31,
2024 2023 % Change
(In millions)

Reported:
Income (loss) before taxes $ 627 $ 109.8 43) %
Add: Impairment charges 1.0 —
Segment income (loss) $ 637 $ 109.8 (42) %
Adjustments:
Long-term compensation charges $ 22§ o
Total pre-tax adjustments $ 22§ —
Adjusted:
Segment income (loss) $ 659 $ 109.8 (40) %

Non-GAAP Reconciliation - EchoPark Segment - Income (Loss) Before Taxes and Segment Income (Loss)

Three Months Ended March 31,
2024 2023 % Change
(In millions)

Reported:
Income (loss) before taxes $ 29 $ (46.8) 94 %
Add: Impairment charges — —
Segment income (loss) $ 29 $ (46.8) 94 %
Adjustments:
Closed store accrued expenses $ 21 $ —
Severance and long-term compensation charges 2.1 2.0
Total pre-tax adjustments $ 42 3 2.0
Adjusted:
Segment income (loss) $ 13§ (44.8) 103 %

Non-GAAP Reconciliation - Powersports Segment - Income (Loss) Before Taxes and Segment Income (Loss)

Three Months Ended March 31,
2024 2023 % Change
(In millions)

Reported:
Income (loss) before taxes $ 23) $ 0.6 (483)%
Add: Impairment charges =
Segment income (loss) $ 23) $ 0.6 (483)%




- Consolidated - Net Income (Loss) and Diluted Earnings (Loss) Per Share

Non-GAAP Reconcili

Three Months Ended March 31, 2024 Three Months Ended March 31, 2023

‘Weighted- Per ‘Weighted- Per
Average Net Income Share Average Net Income Share
Shares (Loss) Amount Shares (Loss) Amount
(In millions, except per share amounts)

Reported net income (loss), diluted shares, and diluted earnings (loss) per share 349 § 420 $ 1.20 369 $ 477 $ 1.29
Adjustments:

Closed store accrued expenses $ 2.1 $ —

Impairment charges 1.0 —

Severance and long-term compensation charges 4.3 2.0

Total pre-tax items of interest $ 7.4 $ 2.0

Tax effect of above items (1.9) (0.5)

Adjusted net income (loss), diluted shares, and diluted earnings (loss) per
349 $ 475 $ 1.36 369 $ 492 $ 1.33

share



Non-GAAP Reconciliation - Adjusted EBITDA

Three Months Ended March 31, 2024 Three Months Ended March 31, 2023
Franchised Franchised
Dealerships EchoPark Powersports Dealerships EchoPark Powersports
Segment Segment Segment Total Segment Segment Segment Total
(In millions)
Net income (loss) $ 42.0 $ 47.7
Provision for income taxes 15.5 15.9
Income (loss) before taxes $ 627 $ 29 $ 23) $ 575 $ 109.8 $ (46.8) $ 06 $ 63.6
Non-floor plan interest (1) 26.3 0.6 0.5 27.4 254 0.9 0.6 26.9
Depreciation and amortization (2) 31.5 54 1.0 37.9 28.2 7.0 0.7 359
Stock-based compensation expense 44 — — 44 5.0 — — 5.0
Impairment charges 1.0 — — 1.0 — — — —
Severance and long-term compensation
charges 22 2.1 — 43 — 2.0 — 2.0
Closed store accrued expenses $ — $ 21§ —  $ 21 $ —  $ — 3 — =
Adjusted EBITDA $ 1281  § 73 $ 0.8) § 1346 § 1684 § (36.9) $ 19 § 133.4

(1) Includes interest expense, other, net in the accompanying consolidated statements of operations, net of any amortization of debt issuance costs or net debt discount/premium included in (2) below.
(2) Includes the following line items from the accompanying consolidated statements of cash flows: depreciation and amortization of property and equipment; debt issuance cost amortization; and debt
discount amortization, net of premium amortization.



Non-GAAP Reconciliation - EchoPark Segment Operations and Closed Stores

Three Months Ended March 31, 2024 Three Months Ended March 31, 2023 Better / (Worse) % Change
Total Total Total
EchoPark Closed EchoPark EchoPark Closed EchoPark EchoPark Closed EchoPark
Operations Stores Segment Operations Stores Segment Operations Stores Segment

(In millions, except unit and per unit data)

Total revenues $ 5462 $ 132§ 5594 § 4899 § 160.6 $ 650.5 11 % (92)% (14) %
Total gross profit $ 532 $ 0.6) $ 526 $ 297 § 97 $ 39.4 9 % (106)% 34 %
Income (loss) before taxes $ 29 § (58 $ 29 $ (28.0) $ (18.83) $ (46.8) 110 % 69 % 94 %
Non-floor plan interest (1) 0.6 — 0.6 0.5 0.4 0.9 NM NM NM
Depreciation and amortization (2) 5.4 — 5.4 5.3 1.7 7.0 NM NM NM
Severance and long-term compensation
charges 0.5 1.6 2.1 — 2.0 2.0 NM NM NM
Closed store accrued expenses — 2.1 2.1 — — — NM NM NM
Adjusted EBITDA $ 94 § 2.1 8§ 73§ (22.2) § (14.7) $ (36.9) 142 % 86 % 120 %
Used vehicle unit sales volume 17,618 363 17,981 15,551 4,429 19,980 13 % (92)% (10) %
Total used vehicle and F&I gross profit
per unit $ 3,018 § 314§ 2,955 § 1,833 § 2,290 $ 1,906 65 % (86)% 55 %

NM = Not Meaningful

(1) Includes interest expense, other, net in the accompanying consolidated statements of operations, net of any amortization of debt issuance costs or net debt discount/premium included in (2) below.
(2) Includes the following line items from the accompanying consolidated statements of cash flows: depreciation and amortization of property and equipment; debt issuance cost amortization; and debt
discount amortization, net of premium amortization.
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Forward-Looking Statements

This presentation contains “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995. These statements
relate to future events, are not historical facts and are based on our current expectations and assumptions regarding our business, the economy and other
future conditions. These statements can generally be identified by lead-in words such as “may,” “will," “should,” “could,” “believe," “expect,” “estimate,”
“anticipate,” “intend,” “plan,” “project,” “foresee” and other similar words or phrases. Statements that describe our Company's objectives, plans or goals
are also forward-looking statements. Examples of such forward-looking information we may be discussing in this presentation include, without limitation,
our anticipated future new vehicle unit sales volume, revenues and profitability, our anticipated future used vehicle unit sales volume, revenues and
profitability, future levels of consumer demand for new and used vehicles, our anticipated future parts, service and collision repair (“Fixed Operations”)
gross profit, our anticipated future finance and insurance (“F&I") gross profit, our anticipated expense reductions, long-term annual revenue and
profitability targets, anticipated future growth capital expenditures, profitability and pricing expectations in our EchoPark Segment, EchoPark's
omnichannel strategy, anticipated future EchoPark population coverage, anticipated future EchoPark revenue and unit sales volume, anticipated future
performance and growth of our Franchised Dealerships Segment, anticipated growth and profitability of our Powersports Segment, anticipated liquidity
positions, anticipated industry new vehicle sales volume, the implementation of growth and operating strategies, including acquisitions of dealerships and
properties, anticipated future acquisition synergies, the return of capital to stockholders, anticipated future success and impacts from the implementation
of our strategic initiatives, and earnings per share expectations.

You are cautioned that these forward-looking statemants are not guarantees of future performance, involve risks and uncertainties and actual results may
differ materially from those projected in the forward-looking statements as a result of various factors. These risks and uncertainties include, without
limitation, economic conditions in the markets in which we operate, supply chain disruptions and manufacturing delays, labor shortages, the impacts of
inflation and increases in interest rates, new and used vehicle industry sales volume, the success of our operational strategies, the rate and timing of
overall economic expansion or contraction, and the risk factors described in the Company’s Annual Report on Form 10-K for the year ended December 31,
2023 and other reports and information filed with the United States Securities and Exchange Commission (the “SEC”).

These forward-looking statements, risks, uncertainties and additional factors speak only as of the date of this presentation. We undertake no obligation to
update any such statements, except as required under federal securities laws and the rules and regulations of the SEC.
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Sonic Automotive Company Overview

NYSE: SAH - A Fortune 300 Diversified

Automotive Retailer

* Qur Franchised Dealerships Segment is a full-service
automotive retail business with a diversified brand
portfolio and multiple strategic growth levers

+ 107 locations - $11.8 billion in FY 2023 revenues

* Qur EchoPark Segment Provides high growth potential
in a highly fragmented pre-owned vehicle market

+ 18 locations - $2.4 billion in FY 2023 revenues

* Qur Powersports Segment represents an early-stage
consolidation growth opportunity at attractive

multiples

+ 13 locations - $163 million in FY 2023 revenues

* We believe our diversified business model provides
significant earnings growth opportunities in our
EchoPark and Powersports segments that may help to
offset any industry-driven margin headwinds we may
face in the franchised business, minimizing the
earnings downside to consolidated Sonic results over

time

Note: Location counts as of April 25, 2024, * Refer

di for calcul,

o) Ei

P

liation of Adjusted EPS {2 non-GAAP measure).

Total Revenues and Earnings Per Share

$14
$12
$10
58
36

$1.33  $1.36
84
5 :
FY2019 FY2020 FY2021 FY2022 FY2023 Q12023 Q12024

mm Revenue (Billions) — ==eGAAPEPS — ====Adjusted EPS*

OUR PURPOS|




Diversified Portfolio And Business Lines

Geographic Distribution Brand Distribution

B New Vehicle

All Others
6%

NV 2% Yhof Bl Used Vehicle (ncluding Wholesale)

Category  Revenue  Franchised Brand Revenue

B Parts, Service & Collision Repair ("Fixed Operations")

BMW 21%
Mercedes 1% mFinance & Insurance {'F&I")
Audi 6%
e ks 5% Lexus 4%
Porsche 3%
Land Rover 3
Cadillac 2%
Total Other Luxury (1) 3%
Revenues | Honda o
By State Import 19%  Toyota 7%
Other Import (2) %
EchoPark 17%  Non-Franchised 17%
Chevrolet GMC Buick 4%
Domestic 1% Ford 4%
Chrysler Dodge Jeep RAM 3%
Powersparts <1%  Powersports (3) <1%

(1) Includes Alfa Romeo, Infiniti, Jaguar, Maserati, MIN| and Volvo

(2) Includes Hyundai, Nissan, Mazda, Subaru and Volkswagen

(3 Includes Harley-Davidsan, Kawasaki, BRP, Pelaris, Honda, Suzukl, BMW Revenue Gross Profit
Matorrad, Yamaha, Ducati, and Indian Matorcycle

Note: Percentages are percent of total for year ended December 31, 2023.

@ Echofork Siamic)
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Strategic Focus - Franchised Dealerships Segment

. . Total R , Segment | ,and Adjusted EBITDA*
Franch;sed Dea[ershms Strategy 01al hevenues, egme I'ICOFI;E an jus
$1'|_5 1n.a

* Focus on opportunities to offset
normalizing new vehicle gross profit
margins through growth in parts and
service (Fixed Operations) and finance
and insurance (F&l) gross profit

* Actively manage new and used vehicle

inventory turnover and adapt to electric FY2019  FY200 FY2021  FY202  FY22 Q202 Q12024
vehicle (EV) transition mmm Revene (Billions) eseSegment Income (Millions) ss==Adjusted EBITDA* (Millions)

. . Reported and Adjusted SG&A Expenses as % of Gross Profit*
* Focus on selling, general and B8 g9 0.7%

i : 65.6% 65.7%
administrative (SG&A) expense control e —_—
to maintain structural improvement in 5 BL0%  gogy  OAGW 6.7%

SG&A leverage as a percent of gross :

i 2.6% 2.0%

profit

* Pursue accretive strategic acquisition
opportunities once market normalizes

FY2019  FY2020  FY2021  FY2022  FY2023 Q12023 Q12024

B Advertising I Compensation ' Other
I Rent = Adjusted SG&A Expenses”  ====Reported SG&A Expenses
*Refer toappendix for calculation and iliation of Adjusted EBITDA and Adjusted SG&A Expenses As % Of Gross Profit (non-GAAP measures).
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Strategic Focus - Franchised Dealerships Segment o

Retail New Vehicle Unit Sales Volume, Revenue, and Gross Profit Per Unit

Retail New And Used Vehicles
$5,463

+ While new vehicle GPUs continue to decline, we
\ believe the "new normal” will be significantly
3,722

higher than pre-pandemic levels

+ We believe used vehicle GPU may decline over
$57.9  §56.9

m m time if we are able to drive higher retail used

vehicle unit sales volume by supplementing our
FY2019 FY2020 FY2021

FY2022 FY2023
[ Unit Sales Volume {Thousands)

Q12023 Q12024

inventory levels from wholesale auction sources as
—RevenuePerUnitThowsends) —cpy Of-rental inventory supply returns to normal w/ |
+ Strategic focus to retur to selling at least 100 retail |
Retail Used Vehicle Unit Sales Volume, Revenue, and Gross Profit Per Unit used vehicles per store per month, on average i\fé ,\%.
Wil du (rep_resents ap_promrnately 25% improvement in wéﬂ ‘3
: : retail used vehicle volume throughput per store) \lt:ﬂ’ “\?'
* As new and used vehicle sales volumes recover b\\.ﬁ “\:";
06 o8 from pandermic-induced lows, F& gross profitand |/ \3':?
. fixed operations gross profit should benefit, ﬁ}'}j %}?1
m - partially offsetting vehicle gross margin WV
normalization e W
FY2019 FY2020 FY2021 FY2022 FY2023 Q12023 Q12024 \ \
B Unit Sales Volume (Thousands)  ====Revenue Per Unit (Thousands) — ===GPU
Note: New and used vehicle GPU, sales volume, and F&| and fi

ions gross profit expectations and p

i afimat;
) ane

f future results. Actual results may differ, See “Forward-Looking Statements.”
Automatve.
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Strategic Focus - Franchised Dealerships Segment coines

Fixed Operations Gross Profit and Gross Margin %

495%  50.2%

M

Q12023 Q12024
m=Fixed Operations Gross Margin %

FY2018  FY2020

FY2021  FY2022 FY2023
i Fixed Operations Grass Profit (Millions)

F&I Gross Profit Per Unit and Product Penetration Rates
4% T19%  77.6%

7.0 1%

72.7%

70.2%

FY2019  FY2020

FY2021  FY2022

FY 2023 012003 Q12024
o FAIGPU  smmmFinance Contract Penetration Rate  ssss\Warranty Contract Penetration Rate

Note: Technician headcount, fixed operations profit margin and F&I GPU are estimates of future results, Actual results may differ, See “Farward-Looking Statements.”

@ EchoPark '

AuTeNoTIve

Fixed Operations And F&l

* Target adding 300 incremental technicians in FY 2024,
projected to generate approximately $100M in
incremental annualized fixed operations gross profit

+ Fixed operations parts and labor cost inflation is
generally passed along to customers, supporting
stable fixed operations profit margins over time

S

s nan A

+ Vehicle affordability challenges may drive consumers

oS es s

1
to choose to repair their current vehicle to extendits — +
life rather than replace it with a newer vehicle, v ¥
benefitting fixed operations revenues v oW
VY
* F&I gross profit per unit increased nearly 50% from FY §fl‘{; ‘\’5
2019 to FY 2023, driven primarily by higher warranty ‘w )
contract penetration rates ;\ng ‘\\\\4’
‘\'l\'a Y
* We believe F& GPU will remain structurally higher ',‘q-l{ff- §"‘A
than pre-pandemic \%\)f} ﬁ.{}
N fu\;‘ 1
* Evenin an elevated interest rate environment, finance \}'fg %ﬁﬁ
contract penetration rates remain robust and are "\L\'é Y
supported by manufacturer financing or lease }iﬁ-} -
incentives only available at franchised dealerships i




Strategic Focus - Franchised Dealerships Segment conines

* Industry sales volume penetration rates for combined hybrid
electric vehicles (HEV) and plug-in hybrid electric vehicles (PHEV)

are nearly double the penetration rates for battery electric vehicles
(BEV) and are trending upward

Hybrid Vehicle vs, EV Industry Sales Volume Penetration

=~
o
=

s

8% ¢
+ Webelieve there is an easier path to consumer adoption of E
alternative power trains as more manufacturers expand their L 0 OO L0 %
hybrid vehicle model offerings ;u ‘;% : ; ;g 3 E g;’; 3 ';u Zg i :% ‘;; ) ‘;ﬂ :
*Hybrid new vehicle GPU was higher than internal combustion CETETEETRTRT AT 2 2
engine (ICE) new vehicle GPU in our import and domestic g FGEREN CATRASUIN, - r==noki EARRRAS
brands, and marginally lower in our luxury brands ‘i'f-
« BEVnewvehicle GPU lags both hYbI'I dand ICE VBhiClE'.S, Sonic Q12024 Average New Vehicle GPU by Power Train \

resulting in BEV sales negatively impacting total new vehicle

GPU by approximately $400in Q1 2024 ol - - = - - - — VIR
+ Initial BEV repair and maintenance trends show lower frequency NN
but higher gross profit per repair order vs. ICE vehicles, while hybrid W\
/A A

vehicles create opportunity to service both types of power trains

* Ongoing investment in BEV repair and maintenance capabilities

S- |:J. ]
Luxury Import mestic Total f;!l';J‘“, "\\:I'Jj;
o i\
(e.g. heavy-duty vehicle lifts, battery removal and storage needs, /AR
A o i Wi
technician training) W
N : ; ; lm‘.:; ' \-\\.“w.\ g
* Over90% of Sonic’s franchised dealerships are equipped T (Y
with electric vehicle charging capabilities H Y
Note: Average new vehicle GPU shown as a percentage of average GPU for each brand group and segment total g ) ..‘ !

@ Echofork Siamic)
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Strategic Focus - EchoPark Segment
840 EchoPark Segment Adjusted EBITDA*

* Returned to positive segment adjusted

, 21 $166 $94
EBITDA* in Q12024 after 3 years of e mE T
industry-driven headwinds o 69360 S foY ¥ . e

» Focus on leveraging retail sales volume $60) g
momentum and improving used market .
backdrop to generate positive adjusted l
EBITDA* and significant year-over-year

§(110) :
adjusted EBITDA* growth in FY 2024 FY2019 FY2020 FY2021 FY202 FY20 Q228 Q1204 i
B EchoPark Operations B Closed Stores r
* Expect to resume disciplined expansion of WU
EchoPark footprint once used vehicle i EchoPark Segment Retail Unit Sales Volume \ .“; e‘
market conditions are supportive ' VIR
800 N/
77,835 Average Store Count ¥ W
64107 73676 VIR
‘ Long-tefm goal to reach 90% of the U.S. B0 g5 SHI6 - Tl B =% 5 \\w;_. V)
population : AR

+ Below-market pricing and no-haggle
transparent guest experience expected to

Monthly Volume Per Store
£
=
=]

p— ' i
; A
200 . i VR
W W
_ = E = \

A
drive market share gains N/
g FY2019 FY2020 FY2021 FY2022 FY2023 Q12023 Q12024 \J:% ‘,*\i:;.']
. /.
I Average Monthly Volume Per Store Used Retail Unit Sales Volume \‘ \‘l‘\\i J.
*Refer toappendix for calcul liation of Adjusted EBITDA (a non-GAAP measure). i \‘ .-I‘ ]
Note: Adjusted EBITDA and footprint expansion projections are estimates of future results, Actual results may differ. See "Forward-Looking Statements. " Financial data may also include certain forward-looking information that s not presented in accordance with \ \" i
GAAP. W believe that a quantitative reconciliation of such forward-looking information to the most directly comparable GAAP financial measura cannot ba made available without unreasonable fforts, because a raconciliation of these non-GAAP financial I\ ‘.‘ Vd
measures would require an estimate of future non-operating items such as impairment charges er gain/loss on property dispasitions, Neither the timing nor likelihood of these events, nor their probable significance, can be quantified with a reasonable degree of \\ll: i
aceuracy. Accordingly, a recanciliation of such forward-looking information to the most directly comparable GAAP financial measure is nat provided. X

Note: “EchoPark Operations” chart data includes currently operating stores and carporate/holding company rasults. “Closed Stores” chart data includes results from stores that are not currently in operation as of the date of this presentation. Averaga store count is
the weighted average number of stores in the “EchoPark Operations” group for each perind,

@ Echofork Siamic)
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Strategic Focus - EchoPark Segment ontmea

EchoPark Adjusted EBITDA* and GPU
EchoPark Strategy $294
* Anticipate positive retail used vehicle GPU throughout FY foq  S07 565
2024 due to faster inventory turns and stability in wholesale I
and retail prices and used car supply $8 Ngpe {8 ;-'-*;:
* Maintain focus on optimizing F&l product offerings and ,
pricing to drive F&I GPU growth in FY 2024 "‘-_?W?] $t592}

* Expect used vehicle wholesale and retail prices to gradually FY2019 FY2020 FY2021 FY2022 FY2023 Qraozs Q2o
decline throughout FY 2024, reducing inventory acquisition s Adjustec EBITDAY (Millons)  ——RetailUsed GPU ¥ ¥
costs and potentially driving incremental industry sales v oV
volume as consumer affordability improves Used SUppw Expected L Trough In 2025 \/ v

Used Sur f Units up ta ; TR 4: \
: — : - o 163M f FORECAST VR
+ Used vehicle supply is projected to reach its lowest point in m - o B MO\
125M { u
2025, due to lower levels of off-lease inventory as a result of 3:5;’ v\f;
declines in new vehicle industry sales volume since 2020 B \u,
o . Ul i
and fewer lease originations \\.;I;f@ ¥
) '-1? \':,-f..*
+ Beyond 2025, gradual expansion of used vehicle supply and ‘\I"J?, ':‘3'{;.3
P . o . il

further normalization of used vehicle pricing should drive N\ ‘f;n;\:'i

consumer demand and higher retail sales volume for E R R E R R EEREE {‘L‘fjl_ \\ i

EchoPark . . vy Bl Wik N

cnorar 01 2019 200 2 202 2003 | WM 0B 226 027 \v \\‘lr It
%0 #1 42 W3 m4 WS Wl \. iy
Refer to appendicfor calculation and reconciliation of Adjusted EBITDA (a non-GAAP measure), Vehicle Age (0-5 Years) \it
Note: F&l GPU growth, used vehicle price and supply, and sales velume projections are estimates of future results. Actual results may differ, See “Forward-Locking Statements.

. ) B Source: D, Power \ \' ;“1 N
Echofa '
auteNnt ' =




Strategic Focus - Powersports Segment

Acquisition Multiple
Dealership Type Low High
+ Standardize operating playbooks and “wonon  conan @
processes in existing stores to facilitate ndan  Kawasaki  LUXUTY U
future growth ~ 9 POLARIS S€%00 §  (phr |y 2.0x 4.8x
- W ¢ SUNGSHOT
* Roll out modernized inventory ssrmyrnee IMpOT a% I
management and marketing strategy QVMMA  ssuzma  orestic 25 4 § B
Gvruoenunate o
* Manage expenses and inventory to Powersports 20x 30 ¥
mitigate eﬁects Of WeakET seasona[ Nate: Multiples are based on the most recent Kerrigan Blug Sky Report and Haig f ‘_!}:.’
. Report, Multiples are typically applied to  normalized dealership sarningsbefore 1/ W
demand in Q1 and Q4 while supporting A i \"

higher seasonal demand in Q2 and Q3

Lusuryincludes: Porsche, Lexus, Mercedes-Benz, BMW, Jaguar Land Rover and J : ‘ f
Audi /A
O:haf Luwury Includes: Valvo, Acura, Cadillac, Lineoln, Infinit V:, 'Lu‘,
Impartineludes: Toyota, Honda, Subaru, Nissan, Mazda, Kia, Hyundal, VW A\ :}I'a;
* Expectto realize synergies from network Do neldes: ol ik, GHC, or, Gyl s Dods AM \’ \z;
effect, driving potential gains in used VIR
. |-. \ll
vehicle volume and F& VR
! \w \:‘l\;i‘
i i ot i ‘f"'.‘f‘.
* |dentify desirable acquisition Y/ :\J;.-J
i - b Wi il
opportunities at attractive valuations to N
grow this segment mtu W
W \ ‘;\ )
VB
N 3 il
Note: Gains in used vehicle volume and F&I are estimates of future results. Actual resulis may differ. See “Forward-Looking Statements.” ik '_I.‘ h
Sanjc) EhoPark )




Strategic Focus - Consolidated Company

* Expect to maintain strong balance sheet and free
cash flows

=
(=3
=
(=1

§704 4846 $847
$703

$600 $526 I 3501I I |
$399 §374
+ Balanced capital allocation strategy prioritizes $;50 S
highest return opportunity $200
$29
* History of returning capital to shareholders via ¥
dividend and share repurchases

12/31/2019 12/31/2020 12131/2021 12131/2022
1 Cash and Floor Plan Deposit Balance
Quarterly dividend per share has grown 200%

% In Millions

<=
Py
=
(=1

12/31/2023  3/31/2024

B Total Liquidity
since 2019, current yield over 2.25% capi“;:"é:‘;“ﬁ“" frend v
* Reduced outstanding shares by 21% since i
2019 ($260 million remaining authorization, or 258 - IR/
~15% of market cap) S S22 R
z
+ Netdebtto adjusted EBITDA ratio* of 2.18 forthe

204 v\

$ $178 t"'f v

$126 $127 \\"? \A

12 months ended Q1 2024 is within our target R}
i f] “I

leverage range $1e $20 R

/A
W
\
2020 2021 2022 2023 TN
I N
*Refer toappendixfor calcul latian of Net Dabt to Adjusted EBITDA Ratia (a non-GAAP messure]. BAcquisiions ~ mCapEx  mShareRepurchases M Dividends M Ay |
Note: Dividend yield and market cap are based on stock price as of April 24, 2024, il i
Wote: Balance sheet and frea cash flow projections are estimates of fulure results. Actual results may differ. See Wote: Cap Ex represents total purchases of land, property and equipment from consolidated
“Forward-Looking Statements."

i L
statements of cash flows included in Sonic's Annual Report on Form 10-K for the applicable fiscal year, '
EchoPark

AuTeNoTIve




Sonic Automotive FY 2024 Outlook

Consolidated

» Expect lower Franchised Dealerships Segment earnings to be partially offset by higher earnings in our EchoPark and Powersports Segments
* Expect $15-20 million increase in annual floor plan interest expense due to higher new inventory levels and higher average interest rates vs. FY 2023
* Earnings per share results will be primarily dependent upon rate of normalization of new vehicle GPU and rate of EchoPark profitability improvement

Franchised Dealerships Segment

» Expect low single digit percentage growth in revenues and mid single digit percentage decline in gross profit, driven by;
s Continued normalization of new vehicle GPU, potentially exiting 2024 in the $3,000 per unit range, with >50 days’ supply by Q4 2024
* Low single digit percentage growth in new and used retail sales volume, consistent with industry SAAR outlook
+ Mid single digit percentage growth in fixed operations gross profit
* Low single digit percentage F&I gross profit growth, driven by higher retail unit volume and flat F&| GPU in $2,400 per unit range W
» Expect SG&A expenses as a % of gross profitin low 70% range \ W

EchoPark Segment
» Achieved positive adjusted EBITDA® of $7.3M in the first quarter of 2024, exceeding previously stated target of breakeven adjusted EBITDA*. Remain
confident in ahility to maintain positive quarterly adjusted EBITDA* for the remainder of FY 2024, driven by:
+ Expected benefits of smaller store footprint, driving higher unit volume throughput per store and positive used vehicle GPU
* Expect high single digit percentage F&I GPU growth
+ Expect SG&A expenses as a % of gross profitin the 80% range (target balow 70% at maturity)

Powersports Segment

» Expect FY 2024 adjusted EBITDA between $10-$13 million, with majority coming in Q3 (Q1 & Q4 near breakeven due to seasonality)

* Refer to appendix for calculation and reconciliation of Adjusted EBITDA (anon-GAAP measure).

Note: Above outlook is based on projections. Actual results may differ, See “Forward-Looking Statements.” Financlal data may also include certain forward-looking information that is not presented in accordance with GAAP, We believe thata
quantitati liation of such forward-looking i lion ta the most directly comparable GAAP financlal measure cannct be made available without ble efforts, because a iliation of these non-GAAP financial measures would
require an estimate of future non-operating itams such as impairment charges or gain/loss on property dispositions. Neither the timing nor likelinood of these events, nor their probable significance, can be quantified with a reasonable degree of
accuracy. Accordingly, a reconclliation of such forward-loaking information to the mast directly comparable GAAP financlal measure is not provided.

@ Echofork Siamic)
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Appendix:
Financial Tables &
Non-GAAP Reconciliations




GAAP Income Statement - Annual Trend - Consolidated

FY 2023 Better (
(Worse) % Change

(In milans, EXCept LN, per L, and per she dela) FY 2023 FY2022 FY2021 FY 2020 FY2018  _ Year-Over-Year
Ralallmrvnﬂnhs 83046 § 58226 49934 § d2244 5 JTTLS 12%

To e veices G680 5180 iz 4s2 12

Whoksa ehes = ] m. ' u ozj 345

I 353 10%

Fans samemun\hsmn 1?595 15997 1340.4 1194.3

Toairowenes UAZA 4011 123064 9570 104543 o
Retail new vehicles 6628 4588 2332 7 \%zf éf
ﬂuﬁ i

6677 14 201 231 194) u.iE :

I 1

|§ !

vy

h |

s
e ==
e e

=t

e
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VR
Nt i i i ot 1782 85 T 507) 1445 101% \“4 \&

e

—

—_———

=

—_——

j
!
|

Retailnew veticles 112110 101,168 99,043 91939 111,457 1%

Used ehics MM NS M 1805t 2

Rl e eficies 4776 % 652 5 450§ 256 5 207 21%)

Fu §o2m§ 2058 M8 RS 14 %)

Mate: Earnings (loss) per share and gross profit per unitmetrics are calculated based on actual unrounded amounts, NI = Nat Meaningful




Non-GAAP Reconciliation - Annual Trend - Consolidated

FY2019

(i, st per st CLMOI0M  FYHZ FYH®  FYNR YN

peicn-osed (i) oss ' " 0 82 50
Eim i e T E 156 : 72
Loss (gain) on exil of leased dealersh 43

et i il a K0

cragechwesousindrg o m W B8

Note: Eamings {loss) per share and SG&A expenses a5 a percentage of gross profit metrics are calculated based on actual unrounded amonts, MM =Not Mearingful
Note: Balance sheet amounts are as of Dacember 31 for the FY then ended, balance sheet amaunts for LTM (1 2024 are as of March 31, 2024,




GAAP Income Statement - Quarterly Trend - Consolidated

Better ! (Worse) % Change

{In millian, axeapt ot par unit, and per share dats) Q12024 Q4 2023 Q32023 2023 12023 Sequential __ Year-Over-Year

R rew ehives

Tola e fics TdAs4 10020 1867 TGS 1466 13%) %

Wholsae hices 7 T 11 w5 e % (0%

P, senica and coliso epai 1467 19 4524 4437 405 ¥ %
Tola reverues N 33040 3549 36435 38 34912 0 o _
i E'E
Retall new vehicles 964 1245 1314 1414 1381 % 30%, ‘%‘E gg
o
Tolal e eticks 97 1254 %3 2 1290 izz%| ﬁrml o
b
Wholesele veticks 08 32 14 10 30 TT% 124% R
ool vehicks T 0 Tz 0% i ¥
?5.4 2253 220. 1.9 i
v ¥

s
e ==
e e

=t

e

e

e
-\}1‘"

—_—
e

e

——

—_—

Rata e ohides Y R I B 114) 2 \Iy \%f{f

Usod ehicks P S a2 531 % \'\( ; \l{?
W

P O U | i i

Resirewsehces S ame s 4z §  ap9 s 43 531 (1% (1% \

Bl § 0 2a0 WS 23 245 § 23609 % i

Mate: Earnings (loss) per share and gross profit per unitmetrics are calculated based on actual unrounded amounts, NM=Nat Meaningful




Non-GAAP Reconciliation - Quarterly Trend - Consolidated

Q12024

Betler | (Worse) % Change
{n millions, excegt per sNare dat) 012024 04 2023 Q3 2023 02 2023 01 2023 Sequental __Year-Over-Year

o T M o —
S —
= Errerr

Taxeffectof abore tems Iw r.al '1 l iml |05I i it
To o o ot B w w15 W

e,

st cited eamings (oss) pershire. 1%§ 185 2028 18 133 175

| 31 8 w2 ‘
T — 5%2 5411 5222 589 5 o 1% (@
ooy S (22§ (%3S W86 @995 (28 5% 12 i
Seandbﬂ ; 43 2 0g Mm w & % \gﬁ

T

e
e

=

ﬁi Inerost 74 %7 113 22 %69 N it
Stockbased mﬁﬁm ﬁeme 44 60 67 5 50 v [
10 187 B 626 3 0 ]

mpeiment charges

e

P

T
e

=

Note: Eamings {loss) per share and SG8A expenses as a percentage of gross profit metrics are calculated based on actual unrounded amounts, WM = Not Meaningful




GAAP Income Statement - Quarterly Trend -
Franchised Dealerships Segment

012024
Better ! {Worse) % Change
(In millicns, excant unit and per unit dats) Q12024 04 2023 03 2023 Q2 2023 Q1 2023 Sequential  Year-Over-Year
Revendes:
Retail new vehicles $ 14399 § 1664.1 § 15467 § 15833 § 1421.0 [13%) 1%
Fleet new vehicies 196 218 232 263 18.8 [10%) %
Tolal new vehicles 1459.5 16859 1,569.9 16116 14398 [13%) 1%
Used veticles 7293 7215 7807 7745 1676 0% {5%)
Wholesale vehicles 488 393 514 5568 584 23% (17%)
Total vehicles 22374 24527 24020 24417 22658 19%) (1%)
Parts, service and colision repair 4309 4252 4318 4334 4238 % 4%
Finance, insurance and other, net ("F&) 1198 1232 1260 1322 R IA (3%) 2%
Total revenues 27969 30011 29508 3,007.3 2806.7 (%) 0%
Gross profit
Retall new veficles 94.1 1222 1255 1369 1340 [23%) {30%)
Fleet new vehicles 07 08 09 13 0.4 (27%) [27%)
Total new vehicles 948 1231 1264 138.2 1349 (23%) (30%)
Used vehicies 408 364 428 M5 408 16% 0%
Wholesale vehicles 0.2) 20 (15) (1.0] 19 93% {110%)
Total vehicles 1354 1555 1675 1817 1776 [13%) (24%)
Parts, senvice and colision repair 2208 2126 2151 2154 2096 4% 5%
Finance, insurance and other, nat 1196 1232 1260 1322 171 (3%) %
Total gross prafit 4758 4913 5086 529.3 504.3 (3%) (6%) \ /
SG&A expenses (338.5) (328.1) (3383) (316.1) (331.2) [3%) (2%) \ ‘.
Impaiment charges (1.0) (1.0) - - - NM NM NG ‘ i)
Depreciation and amortization (29.8) (294) (28.2) (279) (26.5) 1%) (12%) N/
Operaing income (loss) 106.5 1318 1421 185.3 146.8 (18%) (27%) \{ Y
Inerest expense, floor plan (16.0) (146) (129) 119) 9.9) [10%) (62%)
Interest expense, other, net (278) (275) (279) (27.5) (26.9) (1%) (3%)
Other income (expense), net . 01 02 - - NM M
Income (loss) before lases H 627 § 88 § 1015 § 1459 § 109.8 (30%) (43%)
Unit saless volume:
Retall new vehicles 25297 28,491 26,868 27 358 24 539 [11%) 3%
Flaat new vehicies KIE] 500 469 580 £ (24%) (14%)
Used vehicles 25,666 24,365 25541 25197 25107 5% 2%
Wholesale vehicles 5105 4440 5,163 5516 5483 15% %)
Gross profit per unit ['GPL"):
Retail new vehicles § 3722 § 47289 § 4672 § 5003 § 2463 (13%) (32%)
Used vehicles H 1592 § 1440 § 1666 § 1765 § 1626 1% [2%)
Fél $ 2348 § 2330 § 2403 § 2516 § 2,360 1% (1%)
Mate: Gross profit per unit metrics are calculated based on actual unrounded amounts. NM = Nat Meaningful 5-" !

qn@ EchaPark '
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Non-GAAP Reconciliation - Quarterly Trend -
Franchised Dealerships Segment

012024
Better / (Worse) % Change
{In millians) Q12024 04 2023 Q32023 Q22023 Q12023 Saquential  Year-Over-Year
Reported income (loss) befors tares ) 627 § 898 8 1015 § 1459 § 1098 (30%) (43%)
Impairment charges 1.0 1.0 - - - NM NM
Segment income (oss) H 637 § 908 3§ M5 3§ 1459 3§ 109.8 {30%) (42%)
Acquisition and disposilion-related (gain) loss £ S = (20.9) i NM NM
Long-term compensation charges 22 = . . NM NM
Hail and storm damage charges - - - 19 - M i
Adjusted segment income (loss) § 859 § 908 § M5 § 1269 § 1098 (27%) (40%)
Reporled SGAA expenses § (3385) § (329.1) § (3383) § (316.1) § (3312) (3%) (2%)
Acquisition and disposition-related (gain) loss . - - {209) . NM M
Long-term compensation charges 22 - - NM NM
Hail and storm damage charges - - - 18 - NM NI
Adjusted SGRA expenses § (336.3) § (329.1) $ (338.3) § (335.1) § (331.2) (2%) (2%)
Adjustad SGRA expenses as a parcentage of gross profit 70.7% 67.0% 66.5% 63.3% 65.7% (370) bps (500) bps
Income (loss) before taxes § 627 § 898 § 1015 § 1459 § 109.8 NM NM \'
Non-floor plan interest 263 259 262 258 254 NM NI /R 1
Depreciation and amartization 35 312 299 293 82 N N N/
Stock-based compensation expense 44 60 67 56 50 NM NM ‘ A ’
Impairment charges 1.0 1.0 - - d NM NM N W
Langerm compensation charges 22 - - - - NM NM Y/ Y
Acquisition and disposition-related (gain) loss . . 02 (20.7) . NM NI Al / W
Hail and storm damage charges . . - 19 . NM M \ i il
Adjusted EBITDA § 1281 § 1539 § 1645 § 1878 § 168.4 17%) (24%) 'w"l.'ﬂ .‘J_‘.'.“\
Note: SG&A expenses a3 a percentage of gross profit metrics are calculated based on actual unrounded amounts, NM = Nat Meaningful ,"‘h

AuTENDTINE

qn@ EchoPark '




GAAP Income Statement - Quarterly Trend -
EchoPark Segment

Q12024

Better/ (Worse) % Change
{In millions, except unit and per unit data) Q12024 Q4 2023 Q32023 Q22023 Q12023 Sequential _Year-Over-Year

Retall new vehicles - 5 - 5 (R - § 10

Wioss s me @1 ms w5 m i)

Finance, neurance and ohe,ret (FAT

E e
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Note: Gross prafit per unit metrics are calculated based on actual unrounded amaunts. NM=Nat Meaningful




Non-GAAP Reconciliation - Quarterly Trend -
EchoPark Segment

Q12024
Better / (Worse) % Change
{In millons) Q12024 04 2023 Q32023 02 2023 Q12023 Sequential  Year-Over-Year
Reported income (ioss) before taxes ] (29) § (316) § (169) § (1154) § (48.8) 91% 9%
Impairment charges . 15.7 - 626 - M N
Segment income (loss) $ 29) § (159) § (169) § (528) § (46.8) 81% 94%
Acquisition and disposition-related (gain) loss - - - 0.2 - NM NM
Lease exit charges 5 = 39 04 - NM MM
Severance and long-term compensation charges 21 - 09 2.2 20 NM MM
Used vehicle inventory valuation adjustment - - - 10.0 - NM MM
Closed slore accrued expenses 21 - . - - NM NM
Adjusted segment income (loss) $ 13 § (159) § (121) § (400) 8 (448) 108% 103%
Reported gross profit § 526 § 428 § 528 § 268 3 394 23% 33%
Used vehicle inventory valuation adjustment - - . 10.0 - N NI
Adjusted gross profit $ 526 § 428 § 528 § 368 $ 394 2% 33%
Reporiad SGRA expanses $ (456) § (480) § (586) § (66.6) § (73.8) 5% 38%
Acquisition and disposition-Telated (gain) loss - - - 02 - NM NM
Lease ext charges . - 39 04 - NM NM
Severance and long-ferm compensation charges 21 . 08 22 20 M M N
Closed store accrued expenses 24 : . : : v M VR
Adjusled SGRA expenses $ [414) § (480) § 538) § (638) § (7118) 14% 4% oW
Acjusted SG&A expenses as a percentage of gross proft 786% 1123% 10198% 173.5% 182.1% 3370bps 10,350 bps YR /
Income (loss) before taxes § (29) § (318) § (168) §  (1154) § (46.8) N NM N -;j"l.
Non-floor plan interest 0.6 0.7 07 0.8 049 NM NM N \ I":"
Depreciation and amoriization 54 6.1 6.1 76 70 NM M \ ’-J\ Nl
Lease exit charges - - 39 04 - NM NM N\ /
Impairment charges - 16.7 - 626 - Mt ] W
Long-term compensation charges 21 - 09 22 20 N NM \:\\‘L:"
Acquisition and disposifion-related (gain) loss 21 - 01 - - NM N i
Used vehicle inventory valuation adjustment 5 5 ] 100 d NM NM f‘.}‘ i
Adjssled EBITDA 5 73 § 1) § (52) § (318) § (36.9) (180%) (120%) NI
Mote: SGEA expenses as a percentage of gross profit metrics are calculated based on actual unrounded amounts. NM = Nat Meaningful ,‘-"“
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Non-GAAP Reconciliation - Adjusted EBITDA Trend -
EchoPark Segment

(In millions) Q32021 Q42021 Q12022 Q22022 Q32022 Q42022 Q12023 Q22023 Q32023 Q42023 Q12024
Income (loss) before taxes §(329) §(268) §(353) $(342) §(31.1) $(2382) § (46.8) §(1154) § (169) § (316) § (29)
Non-floor plan interest 0.3 0.7 0.7 10 1.1 09 08 08 0.7 0.7 06
Depreciation and amortization 40 49 5.1 59 6.8 70 70 74 6.1 6.1 54
Loss (gain) on extt of leased dealerships - - - - - - 04 39 -
Impairment charges - 0.1 - - - 2049 - 626 - 15.7 -
Long-term compensation charges 0.5 6.5 - - - - 20 22 08 - P2 |
Acquisition and disposition-related (gain) loss (04) - - - - - - 02 01 -
Used veficle inventory adjustment - - - - - - - 100 -
Closed store accrued expenses - - - - - - - - - - 21
Adjusted EBITDA §(285) § (146) §(205) §(273) $(232) § (254) § (369) 5 (M8)§ (S ©®N§ 73
{In milions) Q12019 Q22019 Q32019 Q4 2019 Q12020 Q22020 Q32020 Q4 2020 Q1 2021 Q2 2021 o\
Income {loss) before taes $ 02§ 17§ 21 $(145 8 21 § 26 § 02 § (08) § 20 §(144) W
Non-floar plan interest 05 04 05 04 04 02 0.1 0.2 04 03 B/
Depreciation and amortization 24 27 27 28 27 28 28 29 33 42
Loss (gain) on exitof leased dealerships : : - < . : : . . . N\
Impairment charges 18 - 14 166 - - - . - - N o.
Long-term compensation charges - - - - - - - - 05 05 it \w
Acquisition and disposition-related (gain) loss - - - - - {5.2) - ::'I'f:' ‘{:""‘;',.
Adjusted EBITDA $ 508 488 64§ 538 529 569 318 (298 62§ (94) W
W
(A '\\';"_“
M il
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GAAP Income Statement - Quarterly Trend -
Powersports Segment

Q12024

Better / (Worsa) % Change
{In millions, except unit and per unit data) Q12024 (4 2023 Q32023 Q22023 Q12023

Seguenﬁal Year-Over-Yaar
Retail new vehicles

159 S 181 § 2648 § M9 §
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(23§ 35) § 66 5 20 § \lf% %‘%
Retail new vehicles 845 948 1,391 1,396 1,107 1% N \l? \‘\é{
Wholasale vehicles 13 66 93 50 7 N N \@{}i
Gross proft per unt(GPU) S ——— -
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Non-GAAP Reconciliation - Quarterly Trend -
Powersports Segment

Qf 2024
Befter/ (Worse) % Change
i milins) Q12024 042023 Q32023 022023 Q12023 Sequential __Year-Over-Year
Reported income (loss) before taxes $ 23) 5 (35) § 66 § 20 § 0.8 36% NM
Impairment charges s £ s £ t NM NM
Segment income (loss) § 23) § (35) § 66 § 20 § 0.6 36% NM
Reporled SG&A expenses $ 81) § 9.2) § (127) § 9.2) § {7.8) 1% M
Reported SGEA expenses as & percentage of gross profit 104.8% 1316% 61.1% 6% 80.1% 2,660 bps NM
Income (loss) before taxes $ 23) % (35) 3 66 § 20 § 0.8 WM NM
Mor-ioor plan interest ) 05 0.1 04 08 0.6 WM NM
Depreciation and amortization 10 14 0.9 08 07 NM NM
Adjusled EBITDA § (08) § 24) § 79 § 34 5 1.8 {67%) MM
W
Note: SG&A expenses a3 a percentage of grass profit metrics are caloulated based on actual unraunded smounts, NM = Nat Meaningful \
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EchoPark | Sonic)

AUTOMOTIVE Powersports

Investor Relations Contact:

Danny Wieland, Vice President, Investor Relations & Financial Reporting
Sonic Automotive Inc. (NYSE: SAH)

Email: ir@sonicautomotive.com

Investor Relations Website: irsonicautomotive.com







